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BMORE Hopes to B-come a Major Player in
Caollectibles

Howmbar 28, 2005

fyou've ever dealtin promotional
products, you're probably familar wit
Brmore Spods The Ballimere-basad
manufactures fhence, the ongin of the
mmpany's name) has been around for
mane han hwo decades. Bmong
l2unched with a line of inlding chairs,
andhassince delved into far more
exciting applications of emerging
technologies. For example, its Extreme
Meon line of koensed productsis one of
the indusy's mostdislincive.

For 2006, Bmore is planning on making
its biggest push yelinto retail makets.
According to Michael Lee, the company
haspositioned itself with an innovaive
lineofcolloctibles hat ha believes will open up new markas for retalars. By
January, he adds. Bmore will ave redesigned and upgraded its websile
(www bmores ports.com) bo be more retaul friendly.
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“We think we can help dealers creale
new cusiomer bases,” Lee says. We're
ofedng something more than your
normal licensed product”

Al the heart of Emore’s stralegy is a
I'I"'.'l'.'lll.lt'l:l'lil"_ul' BChnigua known as
cusiomer image lechnology. Produdng
clarty and durability hat surpassas B e —
screen-prinfing. sublimation and heat irages
ranster processes, CIT is enatling the

company b produce high-quality collectibles, plus home déoor ilers
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"CIT s s0 far agvanced over gther technologies, says Lee. T allows us o
print piclure-perfectimages on produdts of all kinds.”

initaly, Bmose iswsing CIT on
collegiate sports balls and a unique
ganascf dogtage. These, Lee els,
could be a bonanza for refailers. “They
sall for just 33, he axplains. "We can
sequentially number them, print stats
on the back, un a player'simage on
lhe fronl. Evenlually, fans will buy and
sl them just ke trading cards. They
are a naural for minor league
retalers.”

Toincrease its presence at retail,
Bmore i¢ also setlo debutnew Exreme A U IR
Meon items. Already the company has

received a positive rasponse from several nationaland regional chains. But
Leeknows there is plenty of work ahead.
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We understand thal some retailers hold back when it comes o new product.”
he s2ys. “Bulwe hope they help us helpthem. Our qualtyis superior, and we
amphasize customar service. il they give us a chance, they wontregratit”
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